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property season read

TO TARKE OFF

Developers and builders offer the best deals to customers during the festive
season to maximize their sales. TEAM TIMES PROPERTY writes

he Indian property market is
readyving to get back on the
rails im the forthcoming
MNavaratra season.

Amnil Mithas, the CMD of Unnati For-
tune Group., says: “We generally find
that during festival time, the atmos-
Pphere is euphoric and the mood of the
public is positive and their outlook hap-
pv To enhance their experience, we are
offering gold coins on each booking in
our project with a special pavment plan
of 40:30:30. Buyers can pay 40% now,
30% after the completion of the struc-
ture. and the rest on possession in our
praoaject, Aranyva, located in Sector 119,
Noida.™

Moida-based Hawelia Group is offer-
ing a special discount of Rs 300 per sqg ft
in its projects, Valenova Park and Va-
lencia Homes, in Greater MNoida West.
The company is also offering a gold coin

Manish Agarwal | Satya Group

on every booking in Valenova Park.
KPDEK Buildrtech is launching New-
own Squanre, a commercial project, in
Sector 85A, Gurgaon, during this festive
season. The project offers studio apart-
ments, high sitreet retail comprising
leading brands from around the world,
multiplex, food court, and hypermarket.,
There is a 12% assured return on shops
and service apartments. KPDRK is offer-
ing an Inaugural discount of Rs 800 per
sq ft during the festival season on all its
units. Emaar MGF has announced fes-
tive offers for Mohali Hills, its world-
class gated township in Mohali. The
group has special discounts for cus-
tomers like “on-time payment rebate” of
15% . where customers have to make the

Dospus Sranma

payment within 18 months from the date
of purchase. Similarly, the company is
also offering “down-payment rebate” of
20% in which payment has to be made
within 60 days. Along with these, re-
bates are also being offered on basic sell-
ing price (BSP) and preferential location
charges (PLC) These offers are applica-
ble on all the residential as well as com-
mercial projects of Mohali Hills.

Bhiwadi-based Fairwealth Group is
aiming to attract the maximum number
of buyvers during this Navaratra. “To
make this festivity last long in the hearts
of our customers., we are offering as-
=ured holiday packages and an easy-pay-
ment option of ‘30:40:30" scheme in our
project, Fairwealth Breeze Homes, in
Bhiwadi,” a spokesman of the firm said.

Dinesh Jain. the MD of Exotica Hous-
ing, says: “We are giving possession of
454 flats in Exotica Fresco in Sector 137
along MNoida Expressway in the first
phase during the festive season and an-
other 381 in the next phase. We are also
offering an easy pavment plan of 30%
on booking and 70% on possession for
these apartments, which are almost
complete and will be offered for posses-
sion in the next six months.™

The group is also offering S50-50
scheme on Exotica Dreamville, located
in the heart of Greater Noida West-the
project has housing units in 2- and
SBHE options.

KV Developers are offering gift ham-
pers like three fully furnished flats, 32-

inch LED TV, a branded fridge. a split
AOC, modular kitchen, wardrobes in all
rooms, a firee car park and club mem-

bership through a lucky draw or a
scratch card. The offer is valid till Octo-
ber 31,

Rajesh Goyal, the MD of RG Group,
says: “During the forthcoming festive
season, we will offer gold coins as a gift
to all our customers. The buver of a
SBHEK will get three gold coins, the buy-
er of aZBHK gets two gold coins, and the
buyer of a 1IBHK gets one gold coin!™

SVEP Group is coming with “50-50 pay-
ment scheme” for its projects Gulmohur
Residency in Indirapuram. Gulmohur
Garden in Raj Nagar Extension. and
Gulmohur Greens in Mohan Naganr

Wijay Jindal, the CMD of SVEFP Group,
says: “We are offering fully aircondi-
tioned flats in Gulmohur Residency this
MNavaratra. With our easy flexible paw-
ment scheme, the buyver only reguires to
pay 50% of the unit’'s cost while booking
and the rest 50% would be pavable after
poassession. Our group has launched this
buyver-friendly scheme to minimize the
pressure of loan, EMIs, and rental outgo
of our customers.”

Manish Agarwal, the MD of Satva
Group. says: “After a comparatively duall
festive season last vear, the realty sector
is pinning its hopes on the forthcoming
Mavaratra. Unlike previous vears, when
things were hazy and slow due to political
uneertainty the market is back on track.
Continued on page 6

but we must not look for miracles for the

Big property season ready
TO TAKE OFF

Continued from page 4

‘The warst time for the working popula-
thon, too, Is over, and they are back in the
market. Investors are naturally following!
buyers and, buoyed by the Japanese com-

mitment  of
§4  billion
and the ex-
pected deals
with China
and US. thev

e "
Ajay Aggarwal, the MD of Microtek In-
frastructure, says: “Considering the pre-

vailing mood, the sales will definitely be
| far better than those of previous years

realty sector”

offer scheme for the upcoming festival
season. In projects like the Romano, Eco
Village, etc customers can avail offer by
making only 10% payment as booking
amount in advance and rest at the time of
possession.

Ajnara India has announced a unique
scheme for its projects like Ajnara Homes

and Ajnara Le Garden in Greater Noida
West, The company has a unique pay-
ment plan along with no-pre-EMI clause
till it offers possession of the units on
both projects. Customers will have to pay
10% as the booking amount followed by
80% within 45 days from bank funding
and finally, the remaining 10% onoffer of
possession,

Ansal Housing s offering a payment
scheme "30:70" scheme on its projects like

Ansal Highland Park in Sector 104, Gur-
gaon, Ansals HUB & in Sector 83, and
Ansal Heights 86 in Sector 86, Gurgaon,
Kushagr Ansal, the director of Ansal
Housing, says: “We have launched a new
scheme to allow flexibility in payment for
the customers. We have provided the
scheme on three of our best projects in
Gurgaon.”

JM Housing has launched a unique
20:80 buying scheme for Navaratra for

its project JM Florence located in
Greater Noida West. Buyers will pay the
Initial 20% of the amount at the time of
booking and the rest 80% will be the
Ioan taken from the bank on which the
pre-EMI will be borne by the company
till the offer of possession. At the same
time, a 100% guaranteed return on the
contribution of the customers will be of-
fered as an aption at the time of posses-
sion of the unit.
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Big-bang sops for
HOMEBUYERS

Developers and builders are sprucing up their marketing strategies
to make this Navaratra season special for homebuyers. Attractive
gift hampers and special payment schemes lined up for the |)|g
property season ahead will only add to the positive sentiment in the
market. which has been gathering pace every since the NDA
government came in. A K TIWARY writes

he last few yvears were rather taxing for the

realty sector, as the slowdown in the econo-

my coupled with rising cost of building ma-

terial and high home loan rates forced home-
buyers to put of ' their buyving decision.

All this changed with the formation of the NDA gov-
ernment in May, which was followed by a very sector-
friendly Budget in decades and a firm resolve to pash
for reforms to achieve “Housing for all by 2022”7, the
stated objective of Prime Minister NMarendra Modi
during the general election.

Mo wonder that developers and builders have tak-
en cue from this and arve pulling ot all stops

o woo customenrs with big-bang sops in ‘_
the forthcoming Navaratra season, now READYING
less than a week away: FOR mount, Prateek, Hawelia, Raheja Developers, Fair-

Aldready. there is movement in the mar-
ket with many yvoung professionals giving
a short shrift to the traditional aversion in
north India to buy property durcing Piore Pak-
shree—which will end with the new moon on Tuesday-
with realtors and developers reporting moderate
home sales, and hundreds of inquiries, even during
this period. The festive season beginning with
Mavaratra and then on to Diwali till Christmas is tra-
ditionally considersd the best phase to invest in prop-
erty. as homebuyers get a good price, with luerative
gift h.al'l'.p-eﬁ oy bn-c:t,

In this evelopers and builders like Tata
Housing MGF EMAAR, KPDK. Ansal
Housing: S iksh Group, Paras, Unnati For-
tune. Superl@::h Ltd, Exaotica Housing, Am-

rapali Group, Ajnara India, Shri Infrate-

ch, SVP Group, Avion, Gaursons, Para-

Ny

ND THEM OMN TO
ﬂlWﬁLl TILL CHRISTMAS 15
TRADITIONALLY CON
BEST PHASE TO IN\"EST IN PROF’ERTY
AS HOMEBUYERS GET A GOOD PRICE,
‘é'-folg_:_ LUCRATIVE GIFT HAMPERS TO

%UIGK‘%\ (1] THE FESTI'\-"E SEASCIN BEGINNING

wealth Group, Swarneem, Addela, ete, are offering

special cash discounts and gifts hampers like gold

coins. trip vouchers to Euwropean destinations.
cars., 1KVA of firee power backup, 32-inch LED TW,
split-AC and fullyv-furnished master bedioom, among
a host of other big-bang sops.

Some developers also have plans to launch new proj-
ects and introduce new paviment plan like 50-50 pay-
ment scheme during the forthcoming festive season.

Achwani Prakash, the ED of Paramount Group,
says: “In keeping with the Indian traditions, our CoTmn-
pany has always been a firontrunner in offering festive
bonanzaz. We have a range of gift hampers fiom cars
o LED TVs, refirigerators to food processors, e1c, on
purchase of property in any of our projects. The offer
iz valid till October 31,77

A Harikesh, the senior vice-president (Marketing
& Sales) of Tata Housing Development, sayvs: “The
festive season is considerad to be an auspicious time
to purchase property and hence we feel it is the right
time to offer something unigue to owr consumMers.
Tata Housing is planning to offer its buwvers trip
wvouchers to European destinations with every pur-
chase in our projects like Primanti in Gurgaon, Gate-
way Towers in Mulund, and The Promont in Banga-
lore. We are also offering gold vouchers for Amantra
in Mumbai during Navaratra.”™
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Commercial space promises

RICH DIVIDENDS

Returns on investment in commercial properties are highest for any asset class and this is noticeable

in the way the demand for commercial property

TEAM TIMES PROPERTY writes

1 (rllr{__‘aﬂn hd‘l &I)IK‘ llp over lhl‘ "(‘arh

evelopment of com-

mercial projects in

‘Gurgaon is now gain-

ing momentum with

more and more buy-

ers keen to buy space
for investment. Commercial projects
located in key places like Golf
Course Road, main Gurgaon-Sohna
Road. and NH-8 offers good returns,
as these places are reaping henefit
from the recently announced govern-
ment policy to open up the country to
more foreign direct investment.

Why the demand

The sentiment towards commer-
cial real estate investment in Gur-
gaon remains favourable, as many
developers and realty experts believe
commercial property as an invest-
ment vehicle is way better than resi-
dential property.

Investors have wholeheartedly re-
ciprocated this sentiment in Gur-
gaon’s realty market, as the area has
consistently returned handsome div-
idends over investment in commer-
cial space.

A good residential property may be
lesser in price but does not yield
higher returns. For instance, an av-
erage cost of a good 2BHK unitin a
good project in Gurgaon will be
around Rs 60-70 lakh or even more
depending upon the location-this can
only fetch a rental of Rs 25,000 to

30,000 per month. How-
ever, a 200800 sq ft

particularly from young
voters, the NDA
government's single-minded
focus Is on job creation and
hence the push for
commercial activities.

Ajay Aggarwal
| Microtek
Infrastructure

commercial property at good loca-
tions like main Gurgaon-Sohna Road
and MG Road would cost around Rs
60-70 lakh but fetch monthly rental
return of around Rs 75,000,

Commercial properties in the mil-
lennium city are smart investment
proposition. The NCR regions, espe-
cially Gurgaon and Noida, currently
havea total office stock of 122 million
sg ft of which 96.5 million sq ft is oc-
cupied. Going forward, limited new
completions and an increase in de-
mand for office space are likely to
push the vacancy levels down to 20%
in the second half

Knight Frank estimates the overall
absorpiion levels to touch 7.5 million
54 ft over the next six months. Of the
total absorption in the first half of
2014, TT-ITeS sector has been the pri
mary driver with 1.8 million sq ft ab-

W

Brres @

I.ACE
THE RECiNTlY ANNDUNCE!J GOVERNMENT
THI

\ ll COMMBICIAL PRO!ECTS LGCATEB N KEVDELAEES LIKE GDLF

S ARE REAPING BENEFTT
POLICY TO OPEN UP

COUNTRY TO MORE FOREIGN DIRECT INVESTMENT

A ¥
crotek Infrastructures,

sorption, which is 54% of the overall
size in the NCR market.

A report forecasts Gurgaon to seea
sizable supply of 3.3 million square
feet in the first half of this year
adding to the existing availabilities.
Besides IT, non-IT sectors like con-
sulting and BFSI (Banking, Financial
Services, and Insurance) are also ex-
pected to increasingly absorb the
available space.

M K Gupta, the chairman of KPDK
Buildtech, says: "Gurgaon had al-
ways been the first choice for com-
mercial properties, Be it retail or of-
fice space, all have fetched higher re-
turns in comparison to investment in
residential property. The proximity
to the airport, presence of 5-star ho-
tels, malls, and world-class commer-
cial towers have made Gurgaon one
of the best places for commercial
space. Residential group-housing
projects are equally important, but
recent findings have established that
the return on commercial space is at
least 15-20% more in comparison to
residential property.”

Commercial projects

The hottest locations like Golf
Course Road, Golf Course Extension
Road, Dwarka-Gurgaon Expressway,
and the main Gurgaon-Sohna Road
have seen great demand for state-of-
the-art commercial properties.

Many top notch developers like
Group,
Omaxe,
i Ansal
APL Vatika, Vipul, Hines, Paras,
Ameya Group, etc, have come up with
world-class commercial project here,

Hines is developing Skyview Corpo-
rate Park on 21 acres in Sector T4A
along NH-8. Hines has partnered with
the landowner, Shyam Telecom. The

master plan and design of the Skyview
Corporate Park buildings has been cre-
ated by Roger Soto, president-director
of design for Odell Associates,

Orris Infrastructure’ Floreal Tow-
ers is a green project in New Gur-
gaon along NH-B. Vijay Gupta, the

| Enoy
LIFE

CMD of Orris Infrastructure, says:
"Gurgaon has high rental rates either
for retail or for office space. The rea-
sons for this phenomenon are prox-
imity to airport, presence of big cor-
porates and MNCs, easy connectivity
with Delhi and the presence of tech-

nologically advanced and state-of-
the-art commercial projects which
any big bu.eine.ss huuse “nuld pre'[er

Microtek lnl‘rastrmmre has rnur
commercial projects in the pipeline
in New Gurgaon area in close prox-
imity to Dwarka Expressway.

Ajay Aggarwal, the MD of Mi-
crotek Infrastructure, says: "With
the economy back on growth track,
the overall environment of realty
market has changed positive. Hav-
ing received a handsome mandate,
particularly from young voters, the
NDA government's single-minded
focus is on job creation and hence
the push for commercial activities,
A swift decision on REITs will open
up immense possibilities for MNCs
and entrepreneurial class of our
country to set up new units and of-
fices. If the government continues
to work with this vision, commer-
cial segment will immensely bene-
fit out of it and the last three
months have reinforced this im-
pression.”
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‘While it may still be some years before online property
buying becomes as commonplace as, say, purchasing
household items, real estate developers are now
waking up to the potential of the World Wide Web

Timsy Jaipuria
O ELEC
TRONIC
clothes... what's
the mext  big

thing? For
estate developers, it coul
buying property ontine.
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% on the rails in the forthcoming Navaratra Recent Topics Most Viewed = Most Discussed
i season. Developers and builders offer the best deals to

:,;1:' customers during the festive season to maximize Delhi NCR | Entire Website

% their sales.
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Ajay Aggarwal, the MD of Microtek Infrastructure, says: “Considering the prevailing mood, the sales
will definitely be far better than those of previous years but we must not look for miracles for the
realty sector.”

Supertech Ltd has announced a festive offer scheme for the upcoming festival season. In projects
like the Romano, Eco Village, et customers can avail offer by making only 10% payment as
booking amount in advance and rest at the time of possession.

Ajnara India has announced a unique scheme for its projects like Ajnara Homes and Ajnara Le
Garden in Greater Noida West. The company has a unique payment plan along with no-pre-EM1
clause till it offers possession of the units on both projects. Customers will have to pay 10% as the
booking amount followed by 80% within 45 days from bank funding and finally , the remaining
10% on offer of possession.

Ansal Housing is offering a payment scheme *30:70° scheme on its projects like Ansal Highland =
Park in Sector 104, Gurgaon, Ansals HUB 83 in Sector 83, and Ansal Heights 86 in Sector 86, |
Gurgaon.Kushagr Ansal, the director of Ansal Housing, says: “We have launched a new scheme to

allow flexibility in payment for the customers. We have provided the scheme on three of our best

projects in Gurgaon.” |

JM Housing has launched a unique 20:80 buying scheme for Navaratra for its project JM Florence
located in Greater Noida West. Buyers will pay the initial 20% of the amount at the time of booking
and the rest 80% will be the loan taken from the bank on which the pre-EMI will be borne by the
company till the offer of possession. At the same time, a 100% guaranteed return on the contribution
of the customers will be offered as an option at the time of possession of the unit.

Source: Times Property, The Times of India, Delhi/NCR

New Luxury Home Noida
www.reliancepropertysolutions.co.in-Buy 2-3 Bhk with Modern Amenities Starting@ 24
Lacs. Register Today!
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